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When youre helping your clients plan for retirement,
you'll need to help them understand how much income
theyll need and how long it’s likely to last.

Youll also need to help them understand how their
spending needs may change when they retire, so they
can budget effectively.

FFor example, they're likely to spend more income when
they first retire. And once they've been retired for a while,
their spending habits will settle.

It might not be until later retirement when they start to
think about other costs, such as private care home costs.

This guide tells you how to create a financial
plan that gives your clients a full picture of
their different sources of income and how
their spending needs could change over time.
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Getting started

To access the financial planning tool, log in to our online service at adviser.royallondon.com
and select the tool from the list. You’ll then be asked to re-select the UNIPASS button or
re-enter your details before you can start using the tool.

) ROYAL
LONDON
S Online policy servicing

Welcome to online service. The service is designed to make working with Royal London as easy as

Member Information ; ;
possible. If you have any problems or questions, please contact us. We're here to help.

lllustrations Using these tools or service shouldn't be considered as Royal London giving advice or making a
recommendation. We won't be held responsible for any advice or recommendations you make as a
New Business result of using our tools / service.

Existing Business Review service

) Our Review service supports the key stages of your ongoing reviews for your clients with Pension
Remuneration Portfolio and Retirement Solutions plans. It provides engaging reports to help you with your review
conversations.

Financial planning tool

Business Tools
Management Information

Personalised Investments Our Financial planning tool will help give your clients a full picture of what age they should plan to,

how sustainable their income plan is against various market conditions and provides an engaging
Noticeboard customer document that summarises their financial plan.

Drawdown governance service
Hotlinks S ) _
Our Drawdown governance service will help you review your clients’ Income Release plans to ensure

they continue to meet their short and long term objectives.
Technical Central

s . Launch
Pension fund prices _

Life fund prices Automatic enrolment designer

G BeEhees Our Automatic enrolment designer will help you advise your corporate clients on the impact of their

Product Literature automatic enrolment duties and design the right solution for them.

Log In Status

All screenshots used in this guide are for illustrative purposes only.



http://adviser.royallondon.com

Step 1:
Create your model

We know that no two clients are the same. That’s why our financial planning tool gives
you the flexibility to create a model that represents your client’s individual needs and
circumstances.

'There are four templates to choose from. We’ll default some of the information for you, so there’s
minimal input needed. You can also use our blank model template if you want to start from scratch.

Financial planning tool

Start a new plan

Blank template Still saving Getting ready Taking income
Use this template to create Meoddel what your client plans to Meodel how much your client Muodel the income your client
custom plan. sawve nnd how this could grow plans to save and the income plans to take.

crver time. they would like to take.

Create new plan Creale a savings plan Creafe a retiremant plan Cireate an income plan

1. Blank template 3. Getting ready

Use this template to create
a custom model.

Model how much your client
plans to save and the income
they'd like to take.

2. Still saving 4. Taking income
Model what your client plans Model the income your
to save and how this could client plans to take.

grow over time.




You can easily access any models you've created from the Recent models tab. Here you'll also be
able to see the status of your client’s model. If the model’s showing as ‘out of date’, simply click on
the Update link to refresh it.

Models and reports
To search for a Royal Londan clisnt, simple enter their name.
|

Last updated Client name Madel name Status Type Action
Ol 10/ 200 Gardeld Fleidt Fieid 041/ 10/ 2076 Ugs ke el Elank bemplatn A Coen
07102018 Tiax Mesdel O One_07,/10,/20180 Up bo dude Cetting ready A Qpen
aFA102018 T Weoschel Clee One_07/10,/ 2019 Up bo dade Coetting reaty A Open
OFA0S208 Tan erecatiel O One_07 /10,2019 Up bo date Gietting ready » Open
0702018 Tax Model Cne One_07/10,/2019 Upta date Cirtting ready 2 Opon
o410 200 MEH Rebmscca Rebocca_04,/10,/2019 Up ba date Taking income A Open
4/ 102010 Serbars tian Wynn W 04,/ 10/2018 Up b it St suving 2 Qpen
04/ 102018 Wernebn Dihankoy D 041002078 Up bo dada Taking ircome A Qum
04/ 102018 D Bk Bob 04/10/2010 Upto date Blark Bemplate E
04/ 10/ 20D Todd Fadmand Redmond_04,/10/2019 Up o datn Bk Eemplate A O

Showing 100t of (4 madels

Shew morn

You can view or remove any of the reports you've previously created by selecting them in the
Report history tab.

Models and reports
To search for a Royal London client, simple enter their name.
Q

Model name Client name Date created Status Actions
SimComplete Sohan Singh 30/07/2019 2 Update L Download & Delete
SimComplete Sohan Singh 02/07/2019 2 Update 2 Download i Delete
SimComplete Sohan Singh 02,/06/2019 2 Update 4 Download @ Delete
SimComplete Sohan Singh 02/05/2019 2 Update L Download & Delete
triggers_Reload Sohan Singh 15/01/2019 Up to date 2 Open  Download & Delete
SimNew Colin O'Neil 13/07/2018 2 Update . Download & Delete
SimNew Harman Kaur 13/07/2018 2 Update 4 Download i Delete
SimFailed Jade Cooper 11/07/2018 2 Update L Download @ Delete
SimNew Harman Kaur 02/07/2018 2 Update 4 Download @ Delete
SiminvalidatedAndinProgress Sohan Singh 01/07/2018 2 Update 4 Download & Delete

Showing 10 out of 32 reports




ools > Planning > Glient details

Client detalils

First name
Surname

Date of birth
Day  Month Year

Sex
Male Female

Region

England Scotland Northern Ireland

Current yearly earnings

£ 0

Personal allowance
£ 12’500 o Unlock

Create model

Wales

Tools & Planning - Model dashboard = Model details
.
Model details

Model name

Green_08/10/2019

Current savings value @
B8 O

Target remaining fund

£ |0

Model start age @
60

Model endage @
92

Client details

To create a new model for your client, select a blank template
from the model homepage. You'll then need to enter your
client’s date of birth, sex, yearly earnings, their personal
allowance and where in the UK they live.

Model details

Next, give your model a name then enter the current value
of your client’s pension savings, the model start age and end
age and whether or not they’d like to have any savings left at
the end of the model, then select the Update button.

'This information will pull through to the model dashboard
automatically so you can start to build up a picture of your
client’s needs and circumstances.



Model dashboard

You can now start customising the model by selecting each of the tabs on the dashboard. You can
enter each tab by clicking Edit. You can edit the tabs in any order and you can change as much or
as little as you need.

'The summaries along the top of the model dashboard include:

o 'The total amount your client wants to invest. This includes the current value of their savings
and any future contributions they plan to make.

o Total income released, which is how much drawdown and tax-free cash your client would like
to take for the duration of the model.

e 'The total amount of income your client would like to take over the duration of the model from
all sources.

e 'The target remaining fund your client would like to have left by the end of the model.

e 'The calculated growth rate which determines the amount of investment growth needed each
year to allow your client to meet both their target income and target remaining fund.

Amount investad Totalincome released @ Totalincome & Target remaining fund @ Calculated growthrate @
£926,606 £779,507 £1,735,6356 £250,000 4.1%
Model details Edit
Contribution schedule o -
urrent savings value
£617,000
£150 000
Target remaining fund
£250,000
__ £izsom
% Model term
5 swoom 51-92
B
‘o
3
2 ssom
E Charges Edit
3 o Initial adviser charge
i . 4%
3
£25000
Ongoing adviser charge
| EEEERER 0.5%
€0
2 E: 7 8 :; = 3 = 7 Annual management charge
0.45%
View contribution schedule -
Investments Edit

Income schedule Governed Retirement Income Portfolio (GRIP)

4

£30 D00

Client details Edit
Name

Complex Model

£60 000

Date of birth
24/09/1968

£40000

Current yearly earnings

£73,000

Income before tax

£20 000

Age

View ineome schedule -




Togls - Plansing - Model dashbosrd = Charges

Charges

Adviser
Initial charge
0 %

Giving a charge of
£0.00

Ongoing charge
0 %

Product

Annual management charge

0 %

The charge for setting up and managing your plan is known as annual management charge,
This Is taken from the pension savings you've built up.

Investments

Investment options
Governed Portfolios (GPs) Governed Retirement Income Portfolios (GRIPs)

Governed Portfolios explained

Selectyour investment

Time te retirement

Risk level Long Medium Short

15years  10years  Syears
Adventurous GP7 GP8 GP9
Balanced GP4 GP5 GP&
Cautious GP1 GP2 GP3

“ Governed Portfolio 7 asset allocation

“ Governed Portfolio 7 fund factsheets

Charges

You can use the charges tab to enter an initial
charge, an ongoing charge and the product
charge (annual management charge (AMC)).

You can enter a zero in each of these sections

if needed.

To save your inputs in this tab, click the
Update button and the information will be
updated on the model dashboard.

Investments

In the investments tab, you can select the
appropriate investment portfolio for your
client. This includes all of our Governed
Portfolios (GPs) and Governed Retirement
Income Portfolios (GRIPs).

Once you've selected an investment portfolio
for your client, you can view the asset
allocation and fund factsheets by clicking on
the drop-down menus below your selection.

To save your inputs in this tab, click the Save
button and the information will be updated on

the model dashboard.



Income schedule

'The income schedule gives you a full picture of all the sources of income your client has available.

You can enter the information for each source by selecting the tab on the left.

We'll default some information for you to save you time. You can also enter your client’s target

income and tax-free cash year by year — so you can customise the income based on your client’s

needs and circumstances.

'The total income taken from each source over the duration of the model is also displayed.

'The information you've entered in the income schedule panels will be shown in the income

schedule chart. The chart is colour coded, so you can see which panel each line of the chart relates

to. The values in the chart are shown before tax and in real terms (today’s money).

You can get an idea of how much tax your client’s likely to pay each year by selecting the Tax bands

switch at the top of the income schedule.

Target income

£447,559
48%of total

Tax-free cash

£37,054
3.97% of total

State Pension

£227,947
24.44% of total

Defined benefit

£140,000
15.01%of total

Otherincome

£80,000
8.58% of total

Income schedule

Edit

Edit

Edit

Edit

Edit

Amount invested

£350,000

£40 000

£30 000

£20 000

Income before tax

£10 000

56

58

&0

62

B4

Total income released

£484,613

68 70 72 74 T8

7 Help

Total
£932,560
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Pension

Schedule g

Standard Custom

Yearlyincome

% of earnings wv

Percentage of earnings

0.00 %

Giving an amount of

£0

Income increase g

Yes No

2.5 %

Drawdown start age

60

Drawdown end age

92

Include one off PCLS? g
Yes No

Percentage of fund

25 %

Cancel

Pension

'The first panel in the income schedule is the pension panel. This
is where you can enter the target income your client would like
in the future. The financial planning tool will calculate how
much income your client will need to take from their drawdown
fund to achieve their target, after accounting for all their other
sources of income.

You can enter the amount as a percentage of your client’s earnings,
a fixed monetary amount or as a percentage of their pension savings
— whichever is most relevant.

You can also add escalation to the income amount. For example,
if your client would like to flexibly access more of their savings
when they’re younger and less as they get older, you can enter a
negative escalation.

You can also use the drawdown start age and end age to agree
the date your client would like to start using drawdown.

There’s also the option to include one-off tax-free cash. You can
use this to enter how much your client would like to take as a
tax-free cash lump sum.

You can save the information by clicking the Save button, or exit
without making any changes by clicking the Cancel button.



Pension Cancel
Schedule g

Standard

Reset Clear

Age Drawdown Tax-free cash

so £ | 15,000 £ | 5,000

&1 £ |15,000 £ | 5,000

2 | £ | 15,000 £ | 5,000

83 £ | 15,000 £ | 5,000

sa £ | 15,000 £ | 5,000

65 | £ 15,000 £ | 5,000

e £ | 15,000 £ | 5,000

67 £ | 15,000 £ | 5,000

e8 £ | 15,000 £ | 5,000

o £ | 15,000 £

Take £5000 more.

Custom income and tax-free cash

You can customise your client’s income and tax-free cash by
selecting the Custom schedule switch. This allows you to
customise the amount of income and tax-free cash your client
would like to take every year until the end of the model.

You can reset the values at any time by clicking Reset or remove
the values by clicking on Clear.

Your client doesn’t need to take their full 25% tax-free cash
entitlement in one go. Instead, you can enter the yearly amount
they'd like to take. There’s guidance given here on how much can
be taken each year.

To save your inputs in this tab, click the Save button and the
information will be updated on the model dashboard. If you click
Cancel before saving, you'll lose any information you've entered.

11
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State Pension Cancel

Startage
67

Start date
01/01,/2038

Include State Pension?

Yes No

How many years of National Insurance
contributions?

35

Monthly State Pension entitlement

£712.18

Yearly State Pension entitlement

£8,546.20

State Pension

You can choose whether or not to include the State Pension
as a source of income in the State Pension panel.

'The financial planning tool will automatically pull through
the correct start age and date for the State Pension, based
on your client’s date of birth and sex.

Simply use the Yes/No buttons to include or remove the
State Pension in your model.

If your client isn’t receiving their State Pension yet,

you can enter how many years of National Insurance
contributions your client has. The financial planning tool
will then show you their monthly and yearly entitlement.

If your client’s already receiving their State Pension, you
can enter the weekly amount they receive.

To save your inputs in this tab, click the Save button and
the information will be updated on the model dashboard.
If you click Cancel before saving, you'll lose any information
you've entered.



Defined benefit

Include defined benefit?

Yes No

John Lewis Edit
AgeB5 | £6,000.00

Royal London Edit
Age 67 | £10,000.00

RBS Edit
Age 70 | £8,000.00

Cancel

Delate

Delate

Delete

Defined benefit

Include defined benefit?

Yes No
Payment start age
65

Yearly amount

£ 0

Monthly amount £0.00

Scheme name

Cancsl

Defined benefit

You can add up to three defined benefit pensions in
the defined benefit panel.

)

To add a defined benefit pension, simply select ‘Yes
then enter the name, start age and amount. You can

use the Edit/Delete buttons on each panel to change
the details or remove the information you've entered.

Adding a defined benefit pension

When adding a defined benefit pension, you can choose
the start age, the yearly amount in today’s money and
scheme name.

If you click the Cancel button without saving, you’ll
lose any information you've entered.

If you click Create, you'll be taken to the main panel
where you'll see the defined benefit pension you've just
added and you can add more by selecting the Add
another button.

Once you've added your client’s defined benefit pensions,
up to a maximum of three, you can save your inputs
by clicking the Save button and the information will
be updated on the main dashboard.

13
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Other income Cancel

Include other income?

Yes No

Salary Edt  Delete
Age 50-68 | £15,000.00

Rent Edit  Delete
Age50-68 | £5,000.00

+Add another

Other income Cancel

Include other income?
Yes No

Start age
End age
Yearly amount

£|0

Monthly amount £0.00

Income source name

Other income

If your client has any other sources of income, you can
add them in the other income panel. You can include a
maximum of three other sources of income.

To add other sources of income, simply select ‘Yes’ then
enter the name, start age, end age and amount in today’s
money. You can use the Edit/Delete buttons on each
panel to change the details or remove the information
you've entered.

Adding other income

When adding other sources of income, you can choose
the start age, end age, yearly amount and source name.

If you click the Cancel button without saving, you'll
lose any information you've entered.

If you click Create, you'll be taken to the main panel
where you'll see the other sources of income you've just
added and you can add more by selecting the Add

another button.

Once you've added your client’s other sources of
income, up to a maximum of three, you can save your
inputs by clicking the Save button and the information
will be updated on the main dashboard.



Contribution schedule

If your client’s still saving for their future, you can enter the details of the different contributions
being made.

'The contribution schedule lets you include all the contributions that will be made to your client’s
pension, giving them a full picture of their long term savings.

You can enter the information for each source by selecting the tab on the left. We’ll default some
information for you to save you time.

Contribution schedule
Regular Edit
£103,467 -

44.7% of total
£80 000

Single Edit
£48,000

20.74% of total k
£40 000
Transfer Edit :
£80,000 G
34.56% of total
49 &

£60 000

Contributions (including tax reliefy

£0

15
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Regular
Include regular contribution?

Yes No

Contribution amount

60 %

Escalation

Contribution start age
48

Contribution end age
67

Cancel

Single

Include single contributions?
Yes No

Inheritance
Age 48 | £8,000.00

+Add another

Edit

Cancel

Delste

Regular contributions

You can add regular contributions by selecting the
regular contributions panel.

Use the Yes/No buttons to select whether or not to
include details of a regular contribution in the model.

You can enter this as a percentage of your client’s
current earnings or as a fixed monetary amount.

You can also add escalation by selecting ‘Yes’and
entering the escalation figure you want to apply,
then enter a contribution start and end age.

To save your inputs in this tab, click the Save button
and the information will be updated on the main
dashboard. If you click Cancel before saving, you'll

lose any information you've entered.

Single contributions

You can add up to three single contributions by
selecting the single contributions panel.

To add a single contribution, simply select ‘Yes’ then
enter the reference name, start age and amount. You
can use the Edit/Delete buttons on each panel to
change details or remove the single contribution.

To save your inputs in this tab, click the Save button
and the information will be updated on the main
dashboard. If you click Cancel before saving, you'll

lose any information you've entered.



Single Cancel

Payment age

48

Amount

£ 0

Monthly amount £0.00

Reference name

m Cancel this pot

Adding a single contribution

When adding a single contribution, you can choose the
age, the amount to be paid in and a reference name.

If you click the Cancel button without saving, you’ll
lose any information you've entered.

If you click Create, you'll be taken to the main panel
where you'll see the single contribution you've just
added and you can add more by selecting the Add

another button.

Once you've added your client’s single contributions,
up to a maximum of three, you can save your inputs by
clicking the Save button and the information will be
updated on the main dashboard.

17
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Transfer

Include transfers?
Yes No

Standard Life
Age 48 | £65,000.00

+Add another

Edit

Cancel

Delete

Transfer

Payment age

48

Amount

£ 0

Monthly amount £0.00

Reference name

m Cancel this pot

Cancel

Transfer payments

You can add up to three transfer payments by selecting
the transfer payments panel.

To add a transfer payment, simply select ‘Yes’ then
enter the reference name, start age and amount. You
can use the Edit/Delete buttons on each panel to
change the details or remove the transfer payment.

To save your inputs in this tab, click the Save button
and the information will be updated on the main
dashboard. If you click Cancel before saving, you'll

lose any information you've entered.

Adding a transfer payment

When adding a transfer payment, you can choose the
age you want it to be shown in the chart, the amount
to be paid in and a reference name.

If you click Cancel before saving your information,
you'll lose any information you've entered.

If you click Create, you'll be taken to the main panel
where you'll see the transfer payment you've just added and
you can add more by selecting the Add another button.

Once you've added your client’s transfer payments, up
to a maximum of three, you can save your inputs by
clicking the Save button and the information will be
updated on the main dashboard.



Contribution schedule chart

£7 000

£6 000

£5 000

£4 000

£3 000

£2 000

Contributions (including tax relief)

£1000

£0
42 49 S0 51 52 23 54

[

= 58 29

Age

b
EEEEEERNEDR
% 57 €D

'The information you've entered in the contribution schedule panels will be shown in the contribution

schedule chart.
'The chart is colour coded, so you can see which panel each line of the chart relates to.

'The values in the chart are shown in real terms (today’s money).

19
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Step 2:
Review results

The next stage is to review the model results to understand how likely it is that your
client will achieve their financial plan.

'The results are split over five tabs:

e Forecast

Market performance

Funds

e Income

e Scenarios

Model results ==

Model name

Model_21/11/2019
Here you can explore the model results and create a client report.

You can always go back to the dashboard and make changes.

Forecast Market performance Funds Income Scenarios

Forecast

How achievable is your financial plan?

472 times out of 1,000 you'll achieve your financial plan.
This is how likely you are to get the income that you want each

year as well as your target remaining fund.

Although this isn't guaranteed, on average you could have
£213,000 left when you reach age 92.

0%
. A
‘ 0%

47.2%

This value has been given in today's money. 0% 100%

More often than not this plan will not be successful. Depending on your capacity for loss, you could consider making one or more of the following changes to
increase how likely it is that the plan is successful.

(©) o

Retire Later Save more for your future
You could retire later which would give you more time to save for your You might want to build up more pension by increasing your
future. contributions. It's also worthwhile to know that for every 80p you save

into your pension, the taxman will round it upto £1.




Forecast

'The gauge lets you see at a glance how likely it is that your client will achieve their financial plan.

You can use this as a checkpoint before you go any further.

If you need to make changes to your client’s model, you can easily go back to the dashboard to

rekey some of the information.

'The financial planning tool will also give you an indication of how much money on average your
client could have left, as well as some things to consider to help them improve their forecast.

Forecast

How achievable is your financial plan?

472 times out of 1,000 you'll achieve your financial plan.

This is how likely you are to get the income that you want each
year as well as your target remaining fund.

Although this isn't guaranteed, on average you could have
£213,000 left when you reach age 92.

This value has been given in today's money.

increase how likely it is that the plan is successful.

©)

Retire Later

You could retire later which would give you more time to save for your
future.

47.2%

0%

More often than not this plan will not be successful. Depending on your capacity for loss, you could consider making one or more of the following changes to

o

Save more for your future

You might want to build up more pension by increasing your
contributions. It's also worthwhile to know that for every 80p you save
into your pension, the taxman will round it up to £1.

21



Market performance

'The market performance tab will show you how your client’s plan could perform under different
market conditions — poor, average and strong. These are the 25th, 50th and 75th percentiles of the
data produced by the stress testing analysis.

'The tables break this down further by showing you what this means for your client in today’s
money and in actual money.

You'll also see the likelihood of your client’s plan performing better or worse than the results in the table.

How could investment performance affect the plan?
Is the financial plan achievable in different market conditions?
- I
H 1
Poor market 1 Average market Strong market
1
No 1 No Yes
1
[}
Actual money
Poor Average Strong
Savings left £0 £462,400 £1,309,600
Annuitised value £0 £987,200 £283,700
Totalincome £2,108,000 £2,508,300 £3,042,800
Income shortfall £47,500 £0 £0
Total tax paid £380,200 £434700 £503,600
In today's money
Poor Average Strong
Target remaining fund £250,000 £250,000 £250,000
Savings left £0 £213,000 £615900
Annuitised value £0 £45,300 £134,800
Total income £1,701,8600 £1,735,500 £1,735,500
Income shortfall £34,000 £0 £0
Total tax paid £327,300 £334,100 £334,100
Likelihood of markets performing better than this
1
1
+  Poor market : Average market Strong market
T 75% I 50% 25%
: 1
Likelihood of markets performing worse than this
1
. 1
*  Poor market : Average market Strong market
256% : 50% 75%
]




Funds

Fund parformance overtime  Fund at and of plan

Fund performance over time

How could your client's savings perform?
The chart below shows the likely fund value in diffsrent market conditions over the course of the plan,
I Advanced

Velue ol sasings.

Strong market performance

= Inastrong market your fund met your financial goals.

« Thersisa 2596 chance that your fund will perform better than this.

Average market performance
= Inanaverage market your fund met your financial gaals

+ Thereisa 50% fund will per this.

Poor market parformance

= Inap your ment your financi;

« Thersisa 7 D% chance that your fund will perform better than this,

Forecast Market performance Funds Income Scenarios
Funds

Fund performance overtime | Fund at end of plan

Fund at end of plan

How much could be left at age 907

The chart below shows the potential fund ining at the end of the plan.
To%
o
son
E 0%
1 o
20%
1%
o

© Attoast Attoust

7oy £21022

Potential fund remaining
= 26% chance of running out of money.

= B80% chance of having a fund of at least £7017 at the end of the financial plan.

= 40% chance of having a fund of at least £21023 at the end of the financial plan.

* 20% chance of having a fund of at least £39377 at the end of the financial plan.

= Little or no chance of having a maximum fund of £122841 at the end of the financial plan.

£3e77

Funds
Fund performance over time

'The fund tab shows how your
client’s savings could perform over
the duration of the model under
different market conditions — poor,
average and strong.

It also shows you how long your
client’s money is likely to last under
these different market conditions.

Fund at end of plan

Each bar in the chart shows the
percentage likelihood of your client
having a certain level of savings
remaining at the end of their plan.



24

Income in today's money

Is the target income achievable?

The values presented in the income schedule are in today's money.
The percentages show how likely it is that the target income will be achieved that year.

@ Toxbands

230 000

Toos  100%  100%
, EmEm Imuu

Income before tax

- mmmem
7™ 80 81 2 5 84 o

- mmmmm
e &7 82 80 W0 o1 @2

=
B

Age

Total Drawdown Tax-free cash State Pension Defined benefit Other income
£1,735,5635 £779,507 £0 £227,947 £182,081 £546,000
44.99% oftotal 0% of total 13.13%of total 10.49% of total 31.46% of total

cso000 -
To0
.
100 e
100%" Toos i
oo
sss
40000 P
S
o5z
L
76%76% 75% 745
raros
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Income after inflation
How does inflation affect the actual income?

The chart below forecasts the impact of inflation in different market eonditions. This is the amount needed to achieve the tanget income, taking account
of inflation.
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Total Drawdown Tax-free cash State Pension
£1,063,542  £652,508 £71,792 £329,242
Tax paid 81.93% of total 8.81% of total 31.25% of total
£85,700

Income
Income in today’s money

'The chart on this tab shows how
likely it is that your client’s savings
will be able to provide their target
income.

'The purpose of this chart is to help
you show your client how the
sustainability of their savings will
change as time goes on.

'The percentage in the last column
is the forecast summary that
appeared on the first results tab.

Income after inflation

'The chart on this tab shows

the impact of inflation on your
client’s income under different
market conditions — poor, average
and strong.

'The purpose of this chart is to
bring to life the impact of inflation
which can be significant over the
long term.

For poor, average and strong, we've
converted the income schedule you
keyed (in real terms) into an
income schedule that allows for
inflation (in nominal terms).

'The income after inflation schedule
is particularly useful for phasing
tax-free cash, which can be used

to determine a tax-efficient income
strategy.



Scenarios
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What returns could you get on your investments?
This chart shows the sequence of investment returns for the selected scenarios.
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=ow

: 250th scenario
+ Theaverage annualised investment return was 180%

« The average rate of inflation was 900%

500th scenario
+ Theaverage annualised investment return was 2100%

+ Theaverage rate of inflation was 270%

750th scenario
« The average annualised investment return was 0%

- Theaverage rate of infiation was 180%

Scenarios

How does investment
performance affect the value of
your savings?

The chart on this tab shows how
the financial plan is stress tested
by looking at 1,000 different ways
the economy could perform.

You can choose up to three out
of 1,000 scenarios generated by
the model.

The first chart on this page shows
how investments could affect the
performance of your client’s funds
over the duration of the model.

What returns could you get
on your investments?

'The second chart on this page
shows how investments could
perform in different scenarios
over the duration of the model.
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Step 3:
Create client report

Once you’re happy with the results, the final stage is to create a financial plan for your
client, so you can demonstrate the work you’ve done and the expertise you’re providing.
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You can use our financial planning tool to create a financial plan for your clients. The report is pre-filled
automatically using the information you entered into the tool.

'The financial plan is designed to help your clients achieve their financial goals. It’s clear and easy to
read and contains important information about your clients’ savings.



Benefits for you
and your clients

Client understanding

Help your clients understand the risks of investing in the stock market and how much they need
to save to achieve their retirement goals.

Easy to use

You only need to provide a few pieces of information to use the financial planning tool, you can
save and compare several models and we’ll default some of the information for you, saving you
time and effort.

Professional client report

You can create client reports to help you demonstrate the work you've done and the expertise
youre providing.

Sophisticated economic model

Our financial planning tool is powered by a sophisticated economic model, provided by Moody’s
Analytics, who are known experts in this field.

No extra charge

We won't charge you to use our tool, so you can provide a cost-eftective planning service for your clients.

Using our financial planning tool shouldn’t be considered as Royal London providing
arecommendation or giving advice. We won’t be held responsible for any advice or
recommendations made on the back of using our tool.
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Royal London
1 Thistle Street, Edinburgh EH2 1DG

royallondon.com

We’re happy to provide your documents in a different format, such as Braille,
large print or audio, just ask us when you get in touch.

All of our printed products are produced on stock which is from FSC® certified forests.

The Royal London Mutual Insurance Society Limited is authorised by the Prudential Regulation Authority and regulated by the Financial Conduct Authority and the
Prudential Regulation Authority. The firm is on the Financial Services Register, registration number 117672. It provides life assurance and pensions. Registered in
England and Wales, company number 99064. Registered office: 55 Gracechurch Street, London, EC3V ORL. Royal London Marketing Limited is authorised and regulated
by the Financial Conduct Authority and introduces Royal London’s customers to other insurance companies. The firm is on the Financial Services Register, registration
number 302391. Registered in England and Wales company number 4414 137. Registered office: 55 Gracechurch Street, London, EC3V ORL.
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